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“If a man never contradicts himself, the reason
must be that he virtually never says anything at
all.”

-Erwin Schrédinger

Key Takeaways

> Markets are pricing in a split reality: oil markets remained constrained despite energy underperformance,
while momentum and leverage continues to fuel a powerful rally in some of the most cyclical parts of the
market, in our view

> Energy’s tight inventories, record refining margins, and persistent transportation disruptions supported
durable cash returns for producers

> Select hyperscalers and semiconductors now offer more compelling Al exposure after valuation resets, in
our view, while closed-source model providers face growing sustainability and competitive risks




We do not often write about quantum mechanics, and we will not spend a ton of time on it, but often analogies can be quite helpful in

making a point.

Erwin Schrédinger created his famous “Schrodinger’s Cat” thought experiment to illustrate the absurdities of applying quantum mechanics
to everyday objects. The idea is that until you look into the box, the cat is suspended across two simultaneously opposed states: one alive

and one not so.

Similarly, we think today’'s markets are suspended in two similar states: one of simultaneous belief and disbelief. A belief that some trends
can go on forever, say a rise in the price of some of the most cyclical parts of semiconductors, or that some trends simply do not matter, say

damaged energy infrastructure and their subsequent bottlenecks.

THE MARKET'S SUPERPOSITION

If we compare and contrast 1Q 2026 with 2Q 2026, those states could not be more diametrically opposed. Most sectors declined in 1Q,
with energy being one of the few positive standouts. However, during 2Q, we saw the inverse. In fact, despite what is arguably the largest
energy supply shock of our lifetimes, the energy complex—and by extension, energy producers—all underperformed. It seems very difficult

that both of these things can be true simultaneously. Yet here we are.

ENERGY’'S UNEXPECTED PRICE DROP

Over the last 90 days or so, we have been surprised by the On Tight Supply, Refining Margins Flying High

magnitude of the overall price declines across the energy sector.
Crack spreads at an all-time high
Part of this has been due to the decline in Chinese imports' and
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part of this has been due to the US reducing its Strategic o .
Petroleum Reserves (SPR) down to early 1980s levels.2 Regardless, e

we are running into a situation where inventories are declining
across the board on a global basis. To us, these things cannot go on

forever.

Our views were never predicated on a massive increase in the price
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of oil. Instead, our energy exposure has consistently been based on —
Brent crude trading between $65 and $80 per barrel, a range we

view as ideal for oil producers. It stays out of the crosshairs of

political backlash, while simultaneously staying below levels where

shale producers would likely meaningfully ratchet up production. - $15

But one area where we are seeing an incredible rise is in crack
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spreads, which are basically a proxy for overall refining profitability.
2022 2023 2024 2025 2026

Crack spreads measure how profitable it is to take three barrels of

== Crude Oil 3-2-1Crack Spread == WTI Crude Oil Spot Price
oil and break them down into a usable product, such as two barrels £ =

Source: GQG Partners LLC (chart). LSEG Datastream (data). Data for the time period

of gasoline equivalent and one barrel of distillate.
9 9 from 16 July 2021 through 17 July 2026.

If we look at a chart of the standard 3-2-1 crack spread, it recently
surpassed the 2022 highs and is now sitting at nearly $70 per
barrel, an all-time high. All of this is happening despite the fact that
crude oil benchmarks Brent and WTl are in the $80s per barrel as
of July 2026. Rising spreads tend to be a net positive to the

underlying price of oil.

Therefore, with this type of backdrop, we believe a company like Exxon can generate attractive mid- to high-teens returns, supported by

dividends, buybacks, and organic EPS growth.3



Further, we continue to question how quickly the normalization of the Strait of Hormuz will occur, especially in light of refiner Valero noting
on their most recent earnings call that it takes roughly three days for every one day the strait is closed. At this rate (July 2026) that puts us
about a year out. Not only that, but we are continuing to see tanker rates elevated while also having little clarity on how many ships will re-

enter the strait after being stranded in the strait for so long.
EVOLVING VIEWS ON HYPERSCALERS

To continue our contradiction, it made little sense to us that a massive energy supply shock could be net positive for the broader
technology complex. Yet these companies continued to exhibit upward price action. We see several risks in the tech space despite the

price rise, but we have also recently identified a few potential opportunities.

On the risk side, we continue to monitor the memory complex, with Hyperscaler Margins Have Been Better than Expected

particular attention to emerging markets. Because of their
Cloud margins for the big three
meteoric rise, maybe it is not that surprising that many South

Koreans reportedly cashed out their life insurance policies® while 38% 37.4%

borrowing the most money on margin in the country’s history to

ride this wave.® 7 26.7%
36.4% 36.3%

On the flip side of things, the hyperscaler complex appears more 36% 15 6% 35.9%

attractive to us.

Over the past six to 12 months, many high-quality technology 5%

companies, notably, hyperscalers and select semiconductor

companies have derated on fears that these businesses are HES 33.8%

exhibiting higher capital intensity going forward (a characteristic

markets have generally penalized). However, as our view on 33%

enterprise Al spending as a driver of more sustainable demand has

improved, we now believe valuations of select companies have 32%

become more compelling and now reflect some of our broader

views and concerns about Al. 3%

The key change, for us, is not that Al risks have disappeared within
these businesses but that margins have remained better than we
expected, while valuations have meaningfully reset. In some cases,
such as with Amazon, Nvidia, and Microsoft, valuations are now
lower than before Al took off in early 2023. To us, this is equivalent
to investing in the core businesses we like at a reasonable price,

with Al now becoming an interesting call option, in our opinion.
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Source: GQG Partners LLC (chart). Wells Fargo Securities (data). Data as of 20 May
2026.Big 3 hyperscalers include AMZN, MSFT, and GOQGL. Content does not
constitute investment advice and no investment decision should be made based on it.
The stocks illustrated above may or may not be held in GQG client portfolios.

At a time when growth is strong and margins are generally improving, we think the normalizing valuations and subsequent stock

underperformance, specifically across the hyperscalers, make the current setup quite compelling. Memory stocks are more likely to be

overearning while semiconductor names like Nvidia are less likely, in our view. As always, we keep an open mind and do not shy away from

revisiting names we have owned previously.



Valuations May Now Reflect Prior Concerns

Average forward 12-month earnings multiple on hyperscalers
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Source: GQG Partners LLC (chart). BNP Paribas (data). Data as of 21 July 2026. Hyperscalers include AMZN, GOOGL, META, MSFT, ORCL. Content does not constitute
investment advice and no investment decision should be made based on it. The stocks illustrated above may or may not be held in GQG client portfolios.

With more and more competition from open-source models, particularly those coming from China, we think the closed-source models
could be in a very unenviable position going forward. We see the possibility for closed-source models losing market share and pricing
power, while the overall system grows due to enterprise adoption. While this may seem like a net negative because many market
participants associate OpenAl and Anthropic with everything "Al”, this may be a net positive for the environment as businesses gravitate

toward cheaper models while increasing their overall usage.

When we roll these things up, it may seem like a contradiction that we are holding two incompatible things simultaneously: energy versus
technology, select semiconductors and hyperscalers versus memory, etc. But at the end of the day, we must grapple with and react to the
markets and data that we are presented with, not the ones we want. And in our minds, it is better to seem like a contradiction than do

nothing at all.

As always, thank you for your support.
Rajiv Jain

Chairman & Chief Investment Officer
GQG Partners LLC
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DEFINITIONS

Closed-source model: A proprietary artificial intelligence (Al) system whose model weights, source code, training data, or other core technical components are controlled and kept
private by its owner. Access typically occurs through an AP, application, or licensed product.

Earnings Per Share (EPS): A company’s net income attributable to common shareholders divided by its weighted-average number of common shares outstanding during a
reporting period. It measures the profit attributable to each common share. Rising EPS can indicate improving profitability, though investors also assess the source and
sustainability of that growth.

Enterprise adoption: The process through which an organization evaluates, procures, integrates, governs, and scales a new technology, software product, standard, or business
practice across its operations.

Hyperscaler: Acompany that operates cloud infrastructure at enormous global scale, including extensive data centers, computing capacity, storage, and networking. Hyperscalers
can rapidly provision and scale resources to support large, variable workloads. Examples include Amazon Web Services, Microsoft Azure, and Google Cloud.

Market participant: Any individual, company, institution, or government entity that participates in a market by buying, selling, lending, borrowing, investing, trading, or facilitating
transactions.



Market share: The proportion of a defined market accounted for by a company, product, or brand during a given period. It is commaonly calculated as a company’s sales revenue or
unit sales divided by total market sales over the same period.

Open-source model: An artificial intelligence (Al) or machine-learning model released under a license that permits public access, use, study, modification, and redistribution of
specified components, often including model weights and source code. The availability of training data, training code, and architecture details varies by model and license.

Pricing power: A company’s ability to raise prices while maintaining demand, customer retention, and profitability. It commonly arises from differentiated products, strong brands,
switching costs, market position, intellectual property, or essential offerings.

IMPORTANT INFORMATION
This webpage may be distributed by GQG Partners LLC and its affiliates (collectively "GQG").

The information provided on this website does not constitute investment advice and no investment decision should be made based on it. Neither the information contained in this
document or in any accompanying oral presentation is a recommendation to follow any strategy or allocation. In addition, neitheris it a recommendation, offer or solicitation to (i)
sell or buy any security, (i) purchase shares in any investment fund that GQG may sponsor, offer or manage, (i) establish any separately managed account, or (iv) implement any
investment advice. It should not be assumed that any investments made or recormmended by GQG in the future will be profitable orwill equal the performance of any securities
discussed herein. Before making any investment decision, you should seek expert, professional advice, including tax advice, and obtain information regarding the legal, fiscal,
regulatory and foreign currency requirements for any investment according to the law of your home country, place of residence or current abode.

This webpage reflects the views of GQG as at a particular time. GQG's views may change without notice. Any forward-looking statements or forecasts are based on assumptions
and actual results may vary.

GQG provides this information for informational purposes only. GQG has gathered the information in goed faith from sources it believes to be reliable, including its own resources
and third parties. However, GQG does not represent or warrant that any information, including, without limitation, any past performance results and any third-party information
provided, is accurate, reliable, or complete, and it should not be relied upon as such. GQG has not independently verified any information used or presented thatis derived from
third parties, which is subject to change. Information on holdings, allocations, and other characteristics is for illustrative purposes only and may not be representative of current or
future investments or allocations.

The information contained on this website is unaudited. It is published for the assistance of recipients but is not to be relied upon as authoritative and is not to be substituted for
the exercise of one’s own judgment. GQG is not required to update the information contained in these materials, unless otherwise required by applicable law. No portion of this
document and/or its attachments may be reproduced, quoted or distributed without the prior written consent of GQG.

Past performance may not be indicative of future results. Performance may vary substantially from year to year or even from month to month. The value of investments can go
down as well as up. Future performance may be lower or higher than the performance presented and may include the possibility of loss of principal. It should not be assumed that
investments made in the future will be profitable or will equal the performance of securities listed herein.

Any account or fund advised by GQG involves significant risks and is appropriate only for those persons who can bear the economic risk of the complete loss of their investment.
There is no assurance that any account or fund will achieve its investment objectives. Accounts and funds are subject to price volatility and the value of a portfolio will change as
the prices of investments go up or down. Before investing in a strategy, you should consider the risks of the strategy as well as whether the strategy is appropriate based upon your
investment objectives and risk tolerance.

There may be additional risks associated with international and emerging markets investing involving foreign, economic, pelitical, monetary, and/or legal factors. International
investing is not for everyone. You can lose money by investing in securities.

GQG Partners LLC is a wholly owned subsidiary of GQG Partners Inc., a Delaware corporation that is listed on the Australian Securities Exchange (ASX: GQG). GQG Partners LLC
and its affiliates provide certain services to each other.

GQG Partners LLC is registered as an investment adviser with the US Securities and Exchange Commission. Please see its Form ADV Part 2, which is available upon request, for
more information.

NOTICETO RECIPIENTS IN AUSTRALIA & NEW ZEALAND

The information in this document is issued and approved by GQG Partners LLC ("GQG"), a limited liability company and authorised representative of GQG Partners (Australia) Pty
Ltd, ACN 626132 572, AFSL number 515673 This information and our services may be provided to wholesale and retail clients (as defined in section 761G of the Corporations Act
2001 (Cth}) domiciled in Australia. This document contains general information only, does not contain any personal advice and does not take into account any prospective
investor’s objectives, financial situation or needs. In New Zealand, any offer of a Fund is limited to ‘wholesale investors’ within the meaning of clause 3(2) of Schedule 1 of the
Financial Markets Conduct Act 2013. This information is not intended to be distributed or passed on, directly orindirectly, to any other person.

NOTICE TO RECIPIENTS IN CANADA: Alberta, British Columbia, Manitoba, New Brunswick, Nova Scotia, Ontario, Québec, Saskatchewan (the “Canadian Jurisdictions” Only)

GQG Partners LLC relies on the (i) international adviser exemnption pursuant to section 8. 26 of NI 31-103 in each of the Canadian Jurisdictions, and (i) non-resident investment
fund manager exemption pursuant to section 4 of Ml 32-102 in Ontario and Québec and is not registered as an adviser or investment fund manager in the Canadian Jurisdictions.
This document has been prepared solely for information purposes and is not an offering memorandum or any other kind of an offer to buy or sell or a solicitation of an offer to buy
or sell any security, instrument or investment product or to participate in any particular trading strategy. It is not intended and should not be taken as any form of advertising,
recommendation, investment advice or invitation to trade. This information is confidential and for the use of the intended recipient only. The distribution of this document in
Canada is restricted to recipients who are qualified "permitted clients” for purposes of Mational Instrument 31-103 Registration Requirements, Exemptions and Ongoeing Registrant
Obligations. This document may not be reproduced, redistributed or copied in whole or in part for any purpose without the prior written consent of GQG.



NOTICETO RECIPIENTS INTHE UNITED KINGDOM

GQG Partners LLC is not an authorised person for the purposes of the Financial Services and Markets Act 2000 of the United Kingdom ("FSMA”") and the distribution of this
document in the United Kingdom is restricted by law. Accordingly, this document is provided only for and is directed only at persons in the United Kingdom reasonably believed to
be of a kind to whom such promotions may be communicated by a person who is not an authorised person under FSMA pursuant to the FSMA (Financial Promotion) Order 2005
(the “FPO"). Such persons include: (a) persons having professional experience in matters relating to investments; and (b) high net worth bodies corperate, partnerships,
unincorporated associations, trusts, etc. falling within Article 4% of the FPO. The services provided by GQG Partners LLC and the investment opportunities described in this
document are available only to such persons, and persons of any other description may not rely on the information init. All, or most, of the rules made under the FSMA for the
protection of retail clients will not apply, and compensation under the United Kingdom Financial Services Compensation Scheme will not be available.

GQG Partners (UK) Ltd. is a company registered in England and Wales, registered number 1175684. GQG Partners (UK) Ltd. is an appointed representative of Sapia Partners LLP,
which is authorised and regulated by the Financial Conduct Authority ("FCA™) (550103).
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